WA KITS & SPECIALS

MASTERPACK

- h Masterpack gives the user the ability to
£ . configure orders to a customers specific
i requirements. This flexibility in the handling
on inventory leads to higher levels of
customer service.

BENEFITS:

Masterpack kitting is used for the assembly of
products, and has the ability to estimate the
finished cost of a kit through kit estimates.

There is also the ability to disassemble a Kkit,
which is usually done to salvage re-usable
components after the finished goods have
been returned.

FEATURES

ITEM FAMILIES

e Associate products together in Sales and Purchasing.
e Enter family code to view all items in family

e Tag required items

e Sales order can be automatically built

SUPERCEDED ITEMS

When Inventory items are superseded by newer items, Masterpack can:

o Sell superseded stock first or switch immediately to new stock
e Transfer demand from superseded item onto new item
o Develop a chain of superseded items for tracking purposes

KITS

o Explode Kits on an order to display their individual components
Add-on products can be associated with kits and can be offered to
the customer

Develop kits “on the fly” and add custom descriptions to these kits
The ability to raise a kit, build and confirm the raw materials

Kit estimates allow for full cost analysis before building

Kit disassembly allows un-building of kits back to components

For regular kits, Bill of materials can be used for components and
labour

e Tracking of kits in progress
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COMPANION ITEMS

¢ Companion items to be associated with specific product codes.

e The system will display a list of companion items which can be
offered to the customer

e Companion items can be ordered directly from the order entry
screen with quantities specified by the operator.

SELL- UP PATHS

e A product code with an associated sell up path will prompt the
operator with alternative products that can be offered
e Customised script for use by operators

FRANCHISES

¢ Allows for specific products to be only sold to certain customers

SECTION MODELLING

o Allows for products on a customer invoice to be grouped in a logi-
cal way to the customer

TEMPLATES AND MERGING
e Customer order templates can be used for regular orders
e Merging information into a sales order can be done via an exist-

ing order, purchase order or quote
e Sales orders have an optional quick build facility

INTEGRATION

e Specials are included in the Inventory module
¢ Kits are included in the Sales module
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THE COMPANY

Meier Business Systems
(MBS) is an Australian owned
company that has been
providing a broad range of
computer support services
and products since 1987.

MBS offers outstanding skills
in operating system, hard-
ware, database and network
support. These skills comple-
ment MBS's activities in the
application software develop-
ment arena and together with
a range of open systems and
storage solutions, form the
primary focus of all MBS
systems integration and
support activity.

MBS provides ERP and
Supply Chain solutions that
are leading edge and widely
accepted throughout the

www.mbs.net.au
Masterpack@mbs.net.au

Melbourne
Phone: 61 (03) 9571-3111
Fax: 61 (03) 9571-3222

Sydney
Phone: 61 (02) 9954-5000
Fax: 61 (02) 9954-5100
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